Personal Service Agreement
· Complete a detailed client analysis describing the type of home you desire.

· Arrange the best financing available for you.

· Pre-qualify you with a mortgage company.

· Research all sources (i.e. MLS, By Owners, published lists)

· Explain and itemize all costs in writing.

· Make regular appointments with you describing all of the new properties that 

are on the market.

· Explain the details of all contracts and forms before you approve them.

· Use the California Association of Realtors (C.A.R.) approved forms designed to protect the buyer.

· Require a “Property Disclosure Form” to be completed by the seller and approved by you.

· Request that the seller warrants all electrical, plumbing, heating and fixtures to be in working order.

· Request that the seller pay for a “1 year Home Protection Warranty”.

· Request the seller to warrant the roof to be water – tight.

· Require a current termite inspection report and completion.

· Require that the seller install smoke detectors.

· Handle and follow – up on title, financing, insurance and escrow.

· Continually keep you informed of escrow’s progress.

· Prepare an employment agreement.

· Aggressively negotiate on your behalf.

· Work to promote and protect your best interest.













